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TOGETHER, BUILDING LASTING LEGACIES.

 Your Goals. Our Strategies. 



OUR STORY:
Heck Capital Advisors is an independent investment advisory firm providing financial guidance and investment 
management since the 1950s. We serve individuals, families, and institutional organizations from the heart of 
Wisconsin, where Robert Heck first began the family’s investment legacy.

Together, Heck Capital’s directors and professionals offer over 200 years of collective experience and an excep-
tional work ethic. Our strengths include investment advisory, institutional services, and financial guidance for our 
clients. Heck Capital’s objective is to exceed expectations for outstanding client service. 

Heck Capital is a firm that stands upon client service values - upholding a tradition of respect, integrity, profession-
alism, confidentiality, and exceptional service.

Our commitment to every client, from the local individual and family to the prominent national institution, is to 
align their goals with Heck Capital’s strategies; together, striving to achieve unprecedented success and developing 
strong, productive relationships.

OUR VALUES:

Our Milestones

INTEGRITY, TRADITION, AND COMMITMENT ARE THE 
FOUNDATION OF OUR BUSINESS.“ “

Robert Heck started his 
career with a Wall Street 
Investment Firm as a 
Research Analyst.

Bob, Ken, & Dave formed 
The Heck Group and begin 
offering discretionary portfo-
lio management.

Top-Ranked Family 
Advisor Team in America by 
Research Magazine.1

Heck Capital Advisors, LLC is 
successfully started.

Top 100 of U.S. 
Independent Advisory Firms 
ranked by Financial 
Advisors Magazine.2

Robert Heck named one 
of America’s Top Financial 
Advisors by Conquest Press, 
LLC.3

We have celebrated many milestones and successes in the pursuit of excellence for our clients. For a full timeline 
and description of our achievements, please visit our website.
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OUR REACH:
While earning national respect for our firm, we remain grounded in our Midwest values. Client referrals and high 
client retention is a testament to our work and has allowed us to cultivate a national reach.

Rhinelander, WI Milwaukee, WI Minneapolis, MN

Investing and Consulting to over

$4 Billion*

Servicing Client Relationships in over

30 States
*Assets under management and consultation as of 12/31/2017

*Please see methodology 
within our disclaimer.

Top 50 Wealth Managers 
ranked by Forbes.com.4

Top 100 RIA Firms & Top 
50 Fastest Growing Firms 
for U.S. Independent 
Advisory Firms ranked by 
Financial Planning Magazine.5

Heck Capital successfully 
expands to Milwaukee, WI.

Top 150 RIA Firms ranked 
by Financial Planning Maga-
zine.5

Heck Capital successfully 
expands to Minneapolis, MN.

Named “Face of Investment Ad-
visory” by Milwaukee Magazine 
in 2017.6

Heck Capital remains com-
mitted to the success of our 
clients. We are inspired to 
serve our clients and we are 
inspired by our clients.

Heck Capital reaches $4 
billion in AUM.

Heck Capital named Top 
300 Registered Investment 
Advisors by Financial Times.7
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LEGACY INVESTING.  Heck Capital helps clients manage their wealth for life and legacy. We build on our 
deep experience to help guide your decision making and ensure your wealth and values are seamlessly 
transitioned to future generations. Heck Capital’s high client retention is measured by the strength of 
every client relationship, from the local individual and family to the prominent national institution; 
together, we will build your investment legacy.

HIGH TOUCH. HIGH TECH.  In today’s fast-paced world, there’s no replacement for sound, personalized 
investment guidance. At Heck Capital, we meet regularly with all of our clients to ensure we stay up-to-
date on your circumstances so we can make appropriate modifications to your plan if and when things 
change. 

To keep you connected to your financial standing and goals, our CapitalCENTRAL®24/7 technology 
helps you organize all financial objectives and collaborate across multiple relationships using our 
integrated, online dashboard. You’ll receive a 360 degree view of your financial life with 24/7 access to 
your important financial data. 

LONGSTANDING INVESTMENT FOCUS.  The management or consulting of your institutional portfolio or 
corporate account structure requires a disciplined process including comprehensive, independent research 
and a long-term, institutional-quality investment approach. Based on your unique situation, we will 
address your key financial impact points. Heck Capital will research and identify how we can improve 
your investment strategy including your risks, costs, and objectives. 

INTEGRATED FINANCIAL GUIDANCE AND INVESTMENT MANAGEMENT 

SOLUTIONS DELIVERED WITH THE SPECIAL CARE, ATTENTION, AND HIGH TECH 

RESOURCES NEEDED TO PROTECT AND GROW YOUR WEALTH FOR THE FUTURE.

INVESTMENT PHILOSOPHY:
Heck Capital’s investment philosophy is derived from over 50 years of business experience providing competitive 
investment programs for our clients. Heck Capital believes in proper investment diversification specific to each cli-
ent’s risk tolerance levels and investment goals. Each client will have different parameters, which will influence the 
investment mix recommended by Heck Capital. We believe that a combination of personalized portfolios via asset 
allocation, equity & fixed income securities, and/or indexing can lead to a well balanced portfolio with transparent 
and competitive fees. Investment market knowledge and years of experience provide the framework for our advisors 
to select the proper investments for our clients.

DIFFERENTIATORS:

“ “
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INVESTMENT ADVISORY:
Our proprietary research and proven institutional-quality investment selection process provides you with highly 
customized, effective financial solutions.

Personalized Portfolio Solutions

Asset Allocation Equity & Fixed Income Securities Indexing

Broadly diversified with the 
optimal allocation to distinct 
asset classes designed to meet 
your risk and return objective.

Individual stock and bond port-
folios including municipal bonds, 
government and corporate credit, 

quality blue-chip stocks, and 
growth companies.

Passive exposure to a variety 
of broad-based or specialized 
market indexes. An array of 

index-based options to fit your 
specific portfolio needs.

Portfolio Lineup
Our full lineup of investment strategies and corresponding risk characteristics are provided below.

Most RiskLeast Risk Most Risk•  •  •  •  •  •  •  •  •  •  •  •  •  •  •  •  • 
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Heck Capital Advisors provides institutional investment advisory services for ERISA retirement plans, corporations, 
foundations/endowments, family offices, high-net worth individuals, and trusts. Investment advisory services may 
be in a discretionary or non-discretionary capacity, including our ability to act as an Outsourced Chief Investment 
Officer (OCIO).

The ERISA-based retirement plans we service vary widely across industry, location, and plan design, and include 
services in both a discretionary 3(38) and non-discretionary 3(21) capacity. Being an independent advisor allows 
Heck Capital to follow a disciplined investment approach, provide Fiduciary oversight, and keep up with industry 
trends and best practices for the benefit of the Plan’s Participants. Regardless of the type of Plan Sponsor or discre-
tionary status in which our services are retained, we are an Independent Fiduciary Advisor to all our clients.

Our Fiduciary duty extends to our Non-Profit clients as well. Heck Capital provides institutional investment ser-
vices to many different Non-Profit entities, including Endowments, Private and Family Foundations, Public Founda-
tions, Community Foundations, Religious Institutions, and other 501(c)3 organizations.

Heck Capital provides institutional research and reporting services for:

INSTITUTIONAL SERVICES:

Services Provided
Investment advisory services may be in a discretionary or non-discretionary capacity, including our ability to 
act as an advisor on institutional accounts and ERISA-based retirement plans. Heck Capital provides the follow-
ing institutional services:   

• Detailed cost analysis
• Manager and investment research, screening, selection and monitoring
• Assistance with Investment Policy Statement (IPS) development/adherence and 
   on-going governance reviews
• Plan design
• Watch list monitoring and documentation
• State-of-the-art performance tracking with access to multiple custodian data feeds
• Quarterbacking of Services with Plan Sponsor, Investment Committee, and other 
   Financial Professionals/Vendors/Partners
• Service provider benchmarking for Record-keeper and Third Party Administrator (TPAs)
• Ability to complete RFPs/RFIs
• Vendor searches

Corporations | Retirement Plans | Foundations | Endowments | Family Offices | High Net-Worth Individuals | Trusts

Outsourced Chief Investment Officer Services 
Heck Capital may also be retained to act in an Outsourced Chief Investment Officer capacity, acting in a dis-
cretionary manner to construct the investment portfolio. OCIO services include investment/manager selection, 
asset allocation, customized investment strategies, IPS development and adherence, access to Heck Capital’s 
investment models, back office administration, cash management, manager due diligence, and more.      
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FINANCIAL GUIDANCE:
What is financial guidance? Financial guidance is a life-long process that assists you and your family in taking 
control of your financial future and building your lasting legacy. Financial guidance starts with a comprehensive 
financial plan that is rigorously evaluated over the course of our clients’ lives.

Our mission at Heck Capital is to help define your family’s or corporation’s goals for the future and navigate a 
path to help achieve these objectives. We guide you through a personalized investment analysis and ask detailed 
questions about your risk tolerance, cash flow needs, and long-term objectives. Then, we map out customized 
financial strategies, solutions, and a detailed plan to help you take control of your financial future.

We truly believe the need for sound financial guidance has never been stronger as the world’s largest demographic 
– the Millennial generation – grapples with soaring education and healthcare costs, rising debt levels, and little-
to-no retirement savings. We stand ready to help ease the transition to the next generation.

HOLISTIC FINANCIAL PLANNING:
At Heck Capital, we work with our clients to holistically assess various aspects of their financial life. We plan today 
in order to meet the challenges of tomorrow. Some of these aspects include:

Did you know?

Americans have no 
retirement savings.*

College tuition has increased 
more than any household ex-

pense since 1983.**

Of Americans do not have 
proper estate planning docu-

ments prepared.***

• Retirement Planning
• Philanthropy
• Corporate Benefits
• Estate Planning

• Investment Selection
• Educational Planning
• Tax Planning
• Cash Flow/Net Worth Planning

Planning Your Legacy
Over the next 30 years, it is estimated that $30 trillion will be passed from Baby Boomers to their children and 
grandchildren. Legacy planning is the process of creating a well-defined strategy to ensure your wealth and 
core values are transferred to the next generation in the most tax-efficient and secure method possible based on 
your goals and intentions.

Legacy planning conversations begin with a discussion of your financial goals and objectives, core values, ben-
eficiaries, intentions for distribution, document location, and investment strategy.
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CapitalCENTRAL®24/7
CapitalCENTRAL®24/7 is a comprehensive wealth aggregation tool linking all of your accounts to one 
platform. Developed to help simplify our clients’ financial lives, CapitalCENTRAL®24/7 boasts an im-
pressive 256-bit security encryption and is rigorously tested to ensure your data is safe and secure. 

Safe and Secure
CapitalCENTRAL®24/7 employs the most advanced security features and protocols to keep your data safe, 
private and secure, 24/7/365. Comprehensive security protection measures include password protection, 
secure socket layer encryption, firewalls, intrusion detection, audits, inspections, and more. 

Key safety features include:      
       • Non Transactional
       • Password Protection
       • Highest Encryption
       • Secured Data
       • Routine Security Testing 

The Vault
CapitalCENTRAL®24/7 provides further financial 
guidance and simplification through the vault tool. The 
vault is designed to keep track of the documents that 
are most important to you and your financial life. 

Our vault checklist includes:

• Insurance Policies
• Bank Statements
• Investments
• Household Items
    and photos

• Personal Documents
• Media: video, photos, audio
• Legal Documents
• Employment Information
• Income Tax Documents

Dashboard

InvestmentsReports

Organizer

CapitalCENTRAL®24/7 provides the answers you need anytime, anywhere, and on any device. Whether 
you’re on the go or in the comfort of your own home, you can access your entire financial life. This includes 
your accounts, investments, budgets, transactions, cash flow, and important documents – all available to you 
with just a click of a button.
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Heck Capital strives to bring innovative and proactive services to our clients in order to drive and enhance the cli-
ent relationship and experience. Proactive service is our major focus, which is why we proudly engage our clients 
in all market cycles. 

Communication

CLIENT CENTRIC CULTURE:

Key safety features include:      
       • Non Transactional
       • Password Protection
       • Highest Encryption
       • Secured Data
       • Routine Security Testing 

Heck Capital’s commitment is to build lasting legacies.

We cannot offer investment guarantees; however, no one will strive to work harder or care more than Heck Capital. 
Our dedication to our clients is guided by our customer service pillars: quality service, exceptional communication, 
accountability, and trustworthiness.

Quality Service   Exceptional Communication   Accountability   Trustworthiness| ||

We provide a multi-channel experience to keep you 
informed on your financial life throughout the year. 
Some of our communications include:

   • Email Communications
   • Investment Reports
   • Print Communications
   • Face-to-Face and Phone Meetings
   • Online at CapitalCENTRAL®24/7

We measure success by the strength of every single client relationship.

Our vision is to treat clients exactly how we would expect to 
be treated if we were the client – with: 
        • Respect            • Confidentiality
        • Integrity            • Incredible service 
        • Professionalism
        
Our commitment to every client, from the local individual and family 
to prominent national institutions, is to align their goals with Heck 
Capital’s strategies; together striving to achieve unprecedented 
success. We are approachable, accessible, and accountable. 
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OUR FIDUCIARY DUTY:
What is our Fiduciary duty? 

The Investment Advisers Act of 1940 established a fiduciary standard for all investment advisors. This fiduciary 
standard requires investment advisors to provide advice based on a client’s unique situation and objectives. It also 
requires investment advisors to act in the best interest of the client, placing the client’s interests ahead of their 
own. 

How does all of this apply to Heck Capital? 

Heck Capital is a Fiduciary to all of our clients that we provide advisory services to, including retirement plans and 
individual/corporate portfolios. Heck Capital is NOT affiliated with any broker-dealer, bank, brokerage firm, or 
mutual fund company; therefore, our Fiduciary duty is to our clients alone. Our Fiduciary duty does not start and 
end with an investment recommendation.  Our first meeting with a client merely marks the beginning.  We must 
continually monitor a client’s investments and their changing financial situation.

Heck Capital also provides prudent investment advice and strategies for non-profit and charitable organizations, 
which are subject to the Uniform Prudent Management of Institutional Funds Act (UPMIFA), by investing accord-
ing to donor intent, care, reasonable costs, overall strategy, diversification, and the ability to provide appropriate 
assets and investment strategy.

As a fiduciary, Heck Capital proudly operates independently and strives to avoid conflicts of interest; therefore, we
always have our client’s best interest in mind. 

HECK CAPITAL’S FIDUCIARY STANDARDS

• ACT WITH PRUDENCE, SKILL, CARE, DILIGENCE, AND GOOD JUDGMENT

• PROVIDE FULL AND FAIR DISCLOSURE, AND TRANSPARENCY

• AVOID CONFLICTS OF INTEREST 

• FULLY DISCLOSE AND FAIRLY MANAGE IN THE CLIENT’S BEST INTEREST

HECK CAPITAL IS PROUD OF OUR 
FIDUCIARY DUTY AND INDEPENDENCE, 

WHICH EMPOWERS OUR CLIENTS. 

“ “
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Kenneth R. Heck 
Chief Financial Officer 
Senior Director—Portfolio Management 
kheck@heckcapital.com

David M. Heck, CIMA®, AIF® 
Chief Operating Officer 
Senior Director—Consulting & Planning 
dheck@heckcapital.com

Robert G. Heck 
Chairman 
Chief Investment Strategist

John P. Reinthaler, AAMS® 
Director—Client Relationships 
Vice President—Investment Planning 
jreinthaler@heckcapital.com

Michael J. Bogard, CFA
Business Development / 
Client Relationships 
Senior Associate 
mbogard@heckcapital.com

Gary R. Kellen, ChFC®, CLU®,CASL® 
Director—Retirement & Estate Planning 
Vice President—Investment Planning 
gkellen@heckcapital.com

Stevie L. Radzinski 
Client Service / Operations
Senior Associate  
sradzinski@heckcapital.com

Nils J. Dillon, CIPM
Portfolio Management / 
Investment Analyst 
Associate Director
ndillon@heckcapital.com

Shannon G. Nelson
Client Service / Marketing 
Associate
snelson@heckcapital.com

Shannon R. Conley
Office Manager
Senior Associate
sconley@heckcapital.com

Benjamin C. Opsal, CFA
Portfolio Management / 
Investment Analyst 
Senior Associate
bopsal@heckcapital.com

Connor J. Showalter
Portfolio Management / 
Research Analyst 
Senior Associate
cshowalter@heckcapital.com

Otona R. Lavender 
Client Service / Operations
Senior Associate 
olavender@heckcapital.com

Bradley J. O’Loughlin, CFP®, ChFC®

Financial Planning / 
Client Relationships
Associate
boloughlin@heckcapital.com

Donna M. Blamberg, IACCP® 
Director—Operations 
dblamberg@heckcapital.com

Pamela P. Bishop, CIPM  
Director—Analytics 
pbishop@heckcapital.com

Gillian R. Lazzarini
Client Service / Marketing 
Associate
glazzarini@heckcapital.com

Executive / Advisory Team

Financial Advisory Team

Research / Analytics Team

Operations / Client Service Team

MEET OUR TEAM:
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Disclaimer
Heck Capital, LLC (Heck Capital) is an SEC Registered Investment Advisor that is headquartered in Rhinelander, Wisconsin, and is a Wisconsin limited liability company. Each client’s investment returns and principal values will fluctuate 
and may be more or less than their original cost. Investing in the stock and bond markets involves various degrees of risk resulting in various degrees of gains and losses that may not be suitable to all investors. Also, there is no guarantee that 
any of the portfolios managed or advised by Heck Capital will achieve its investment objective. Information presented herein is subject to change without notice at the discretion of Heck Capital. Diversification does not ensure against loss. 
Please refer to Heck Capital’s ADV for information about the fee and services provided. 

The hypothetical portfolio performance results, and any fund performance results are provided exclusively for informational and illustrative purposes only, so as to provide general comparative information to assist an individual client or 
prospective client in determining whether a specific portfolio meets, or continues to meet, his/her investment objective(s). For reasons including variances in portfolio account holdings, variances in the investment management fee incurred, 
market fluctuation, the date on which a client engaged Heck Capital’s investment management services, and any account contributions or withdrawals, the performance of a specific client’s account may vary substantially from the indicated 
hypothetical performance results.

Investment decisions should be based on an individual’s own goals, time horizon and tolerance for risk.

As with any investment strategy, there is potential for profit as well as the possibility of loss.  Heck Capital does not guarantee any minimum level of investment performance or the success of any investment strategy. All investments involve 
risk and investment recommendations will not always be profitable.

The contents of this communication do not constitute a research report or a research recommendation.

Information obtained from third-party sources is believed to be reliable but not guaranteed. Past performance is no guarantee of future results.  Investor returns may differ.

Graphs, commentary, market data and research reports are from third-party sources unaffiliated with Heck Capital and are provided for informational purposes only.  Heck Capital makes no guarantees that information supplied is accurate, 
complete, or timely, and does not provide any warranties regarding results obtained from their use. 

“Did you know?” sourcing, page 7: *J.P.Morgan Asset Management, 2017. Guide to Retirement. **Kirkham, Elyssa. (2016, March, 16). 1 in 3 Americans Has Saved $0 for Retirement. ***Lenok, David. (2017, February, 1). Americans Aren’t 
Ready For The Great Wealth Transfer. 

Methodology
1Research Magazine selected The Heck Group as a “Top-Ranked Family Advisor Team in America” in 2005 / 2006. Firms awarded were ranked based on assets under management and advisement. http://www.thinkadvisor.com/research-
magazine

2Financial Advisors Magazine selected Heck Capital Advisors as being in the “Top 100 of U.S. Independent Advisory Firms” ranked by total assets for 2009 / 2010 / 2011 / 2012 / 2013. Firms awarded were ranked based on discretionary and 
non-discretionary assets under management reported on Form ADV. http://www.fa-mag.com

3America’s Top Financial Advisors by Conquest Press, LLC selected Robert Heck of Heck Capital Advisors as a “Top Advisor for 2012”. This award required a rigorous proprietary screening process that consisted of eight components: 
assets under management, number of clients served, educational background and professional designations held, client impact (how the financial advisor made a positive difference for their clients), giving back (charitable and philanthropic 
endeavors, a regulatory background check, and a 30 minute personal interview. Over 2,000 financial advisors from across the United States were invited to apply for acceptance of this award/to be published in this book. Ultimately, only 
100 financial advisors received acceptance.
 
4Forbes.com ranked Heck Capital Advisors as one of the “Top 50 Wealth Managers” for 2013. Firms awarded were ranked based on their growth in total assets under management as well as on quantitative and qualitative factors including at 
least 50% of their clients as high-net-worth individuals and 50% of their clients non-high-net-worth individuals. Additionally, qualified advisors must offer services including portfolio management services, asset allocation, manager selection 
and/or financial planning services. http://www.forbes.com

5Financial Planning Magazine selected Heck Capital Advisors as being in the “Top 100 RIA Firms & Top 50 Fastest Growing Firms” for 2014 / 2015 and “Top 150 RIA Firms” for 2016 for U.S. Independent Advisory Firms. Firms awarded were 
ranked by total assets. http://www.financial-planning.com

6Milwaukee Magazine selected Heck Capital Advisors as one of the MKE Faces of 2017 within the August 2017 Edition. https://issuu.com/milwaukeemag/docs/f17_lores/36

7Financial Times ranked Heck Capital Advisors as one of the “Top 300 Registered Investment Advisors” in 2018. Financial Times examined the US Securities and Exchange Commission database and ranked firms based on six broad factors 
including AUM, AUM growth rate, companies’ years in existence, compliance record, industry certifications, and online accessibility. Out of the 760 firms considered, 300 made the final list. AUM comprised approximately 70 to 75% of 
each adviser’s score, while AUM growth accounted for 15 to 20%. Financial Times caps the number of companies from any one state based on rough distribution of millionaires across the state. Research was conducted by Ignites Research, 
an FT sister publication. No business paid a fee to be considered for this award, nor could any business pay to be included. This rating is not indicative of Heck Capital’s future performance nor does it represent any one client’s experience 
because the rating reflects a sample of all clients. Source Link: https://www.ft.com/content/a31e1e08-4d54-11e8-97e4-13afc22d86d4

Rhinelander
15 E. Anderson Street  
P.O. Box 738
Rhinelander, WI 54501
715.361.1500 phone
715.361.1515 fax 
heckcapital.com

 Milwaukee
833 E. Michigan Street  
Suite 1460
Milwaukee, WI  53202
414.509.6630 phone
414.509.6633 fax 
heckcapital.com

Minneapolis
West End Plaza
1660 S. Highway 100 
Suite 500
St. Louis Park, MN 55416
877.432.5330 toll-free
heckcapital.com 



Current Value Advisory

Stocks Bonds Cash 4/30/2018 Services Stocks Bonds Cash

Mr. IRA Multifactor Equity ETF 100% 0% 0% 987,352$    0.27% 0.50% US Strategic Index 100% 0% 0% 1,178,093$ 0.12% 0.50%

Mr. IRA Strategic Income 0% 100% 0% 418,449$    0.19% 0.50% Dynamic International Index 100% 0% 0% 750,000$    0.29% 0.50%

Mr. IRA Strategic Index 100% 0% 0% 1,022,292$   0.17% 0.50% Strategic Income 0% 100% 0% 500,000$    0.19% 0.50%

Multifactor Equity ETF 100% 0% 0% 2,200,000$ 0.27% 0.50%

Mr. Individual Strategic Gr. & Inc. 70% 30% 0% 2,107,804$   0.22% 0.50%

US Strategic Index 100% 0% 0% 587,752$    0.12% 0.50%

Mr. Individual US Strategic Index 100% 0% 0% 587,752$    0.12% 0.50%

International Strategic Index 100% 0% 0% 380,000$    0.29% 0.50%

Mr. Individual Client Directed 0% 0% 100% 16$    0.00% 0.00%

Strategic Income 0% 100% 0% 1,257,824$ 0.19% 0.50%

Joint WROS Strategic Balanced 60% 40% 0% 30,020$    0.14% 0.50%

Diversified Income 0% 100% 0% 500,000$    0.58% 0.00%

Mr. Alliance Money 0% 0% 100% 2,200,000$   0.00% 0.00%

Client Directed 0% 0% 100% 16$    0.00% 0.00%

Mrs. IRA Strategic Balanced 60% 40% 0% 37,170$    0.14% 0.50% Strategic Balanced 60% 40% 0% 37,170$    0.14% 0.50%

Stocks Bonds Cash Stocks Bonds Cash

Current Composite 56% 15% 30% 7,390,855$   Proposed Composite 69% 31% 0% 7,390,855$ 

Expense Ratio 10,635$    0.14% Expense Ratio 17,628$    0.24%

Advisory Services 25,954$    0.35% Advisory Services

1,000,000$     @ 0.50% 5,000$    0.07%

4,000,000$     @ 0.40% 16,000$    0.22%

2,317,426$     @ 0.35% 8,111$    0.11%

Total 36,590$    0.50% Total 46,739$    0.63%

Account Transfer to Heck Capital
 Expense 

Ratio

Portfolio 

Value

Expense 

Ratio

Advisory 

Services

Current Allocation Proposed Allocation



Account Short Term Gain Short Term Loss Long Term Gain Long Term Loss
638‐XXXXXX 22,445.90$            (3,544.47)$            1,410.10$             (13,616.88)$       
638‐XXXXXX ‐$   ‐$   ‐$   ‐$  
638‐XXXXXX 71.82$   (22.37)$                 3,466.65$             (296.54)$             
645‐XXXXXX ‐$   ‐$   ‐$   ‐$  
645‐XXXXXX ‐$   ‐$   ‐$   ‐$  
645‐XXXXXX ‐$   ‐$   ‐$   ‐$  

22,517.72$            (3,566.84)$            4,876.75$             (13,913.42)$       

Net Short Term 18,950.88$           
Net Long Term (9,036.67)$           

Net Taxes: $9,914.24 Short Term Gain

*Data as of 7-31-18



Important: The calculations or other information generated by NaviPlan® version 18.1 regarding the likelihood of various investment outcomes are hypothetical in nature, do not reflect 
actual investment results, and are not guarantees of future results. These calculations are shown for illustrative purposes only because they utilize return data that may not include fees or 

operating expenses, and are not available for investment. If included, fees and other operating expenses would materially reduce these calculations. NaviPlan® provides general analysis 
and planning with non-specific recommendation language that does not qualify as investment advice. Specific investment recommendations found on this deliverable are solely created by 

the advisor and may materially change the advisor-client fiduciary relationship, and thus should be reviewed between the interested parties. 

1 

Cash Flow Outlook – Current 

 2018 2019 2020 2021 2022 2023 2024 2025 2026 2027 

Cash Inflows           

           

Earned Income           

Salary   15,750   0   0   0   0   0   0   0   0   0  
Subtotal  15,750   0   0   0   0   0   0   0   0   0  

           

Non-Qualified Liquidations           

Cash   201,809   99,875   132,873   0   0   0   0   0   0   0  
Bank Cash   4,250   0   0   0   0   0   0   0   0   0  
HCA - Cash for Taxes   0   603,500   0   0   0   0   0   0   0   0  
ETrade Account   0   0   85,855   0   0   0   0   0   0   0  
REIT   0   0   9,294   0   0   0   0   0   0   0  
HCA - International Strat Index   0   0   15,602   467,830   0   0   0   0   0   0  
HCA - US Strat Index   0   0   0   64,772   227,333   236,464   245,843   85,166   0   0  
HCA - Multifactor   0   0   0   0   0   0   0   169,045   259,139   269,048  

Subtotal  206,059   703,375   243,625   532,602   227,333   236,464   245,843   254,210   259,139   269,048  
           

Real Property Liquidations           

Residence   0   0   0   690,991   0   0   0   0   0   0  
Subtotal  0   0   0   690,991   0   0   0   0   0   0  

           

Investment Income           

Cash   4,346   2,327   1,329   0   0   0   0   0   0   0  
Bank Cash   43   0   0   0   0   0   0   0   0   0  
HCA - Cash for Taxes   3,500   0   0   0   0   0   0   0   0   0  
HCA - Strat Income   29,349   51,487   53,546   55,688   57,916   60,232   62,642   65,147   67,753   70,463  
HCA - Div Income   11,667   20,467   21,285   22,137   23,022   23,943   24,901   25,897   26,933   28,010  
Island Lodge Receivable   0   100,000   0   0   0   0   0   0   0   0  

Subtotal  48,904   174,281   76,160   77,825   80,938   84,176   87,543   91,044   94,686   98,473  
           

Total Cash Inflows  270,713   877,656   319,785   1,301,418   308,271   320,639   333,385   345,255   353,825   367,521  
           

Cash Outflows           
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 2018 2019 2020 2021 2022 2023 2024 2025 2026 2027 

Lifestyle Expenses           

After Tax Living Expense   55,300   96,459   99,353   102,333   105,403   108,565   111,822   115,177   118,632   122,191  
Vacations   20,000   20,600   21,218   21,855   22,510   23,185   23,881   24,597   25,335   26,095  
Gift to Kids   30,000   30,900   31,827   32,782   33,765   34,778   35,822   36,896   38,003   39,143  
Children Home Support   50,000   0   0   0   0   0   0   0   0   0  
Children Weddings   50,000   0   50,000   0   0   0   0   0   0   0  
Stock Taxes   0   600,000   0   0   0   0   0   0   0   0  
Madison Home   0   0   0   1,000,000   0   0   0   0   0   0  

Subtotal  205,300   747,959   202,398   1,156,970   161,679   166,529   171,525   176,671   181,971   187,430  
           

Medical Expenses           

Medical Expenses   0   18,540   19,096   19,669   20,259   20,867   21,493   22,138   22,802   23,486  
Subtotal  0   18,540   19,096   19,669   20,259   20,867   21,493   22,138   22,802   23,486  

           

Non-Qualified Reinvestments           

HCA - Cash for Taxes   3,500   0   0   0   0   0   0   0   0   0  
HCA - Strat Income   29,349   51,487   53,546   55,688   57,916   60,232   62,642   65,147   67,753   70,463  
HCA - Div Income   11,667   20,467   21,285   22,137   23,022   23,943   24,901   25,897   26,933   28,010  

Subtotal  44,516   71,954   74,832   77,825   80,938   84,176   87,543   91,044   94,686   98,473  
           

Miscellaneous Expenses           

Residence   12,360   12,731   13,113   6,753   0   0   0   0   0   0  
Madison Home   0   0   0   11,255   23,185   23,881   24,597   25,335   26,095   26,878  

Subtotal  12,360   12,731   13,113   18,008   23,185   23,881   24,597   25,335   26,095   26,878  
           

Taxes           

Federal Income Tax  4,497   16,062   5,680   19,234   13,935   16,149   18,410   19,739   17,358   19,512  
State Income Tax  2,835   10,411   4,667   9,712   8,274   9,038   9,817   10,327   10,913   11,741  
Social Security - employment  977   0   0   0   0   0   0   0   0   0  
Medicare Taxes  228   0   0   0   0   0   0   0   0   0  

Subtotal  8,537   26,472   10,347   28,946   22,210   25,187   28,227   30,066   28,271   31,253  
           

Total Cash Outflows  270,713   877,656   319,785   1,301,418   308,271   320,639   333,385   345,255   353,825   367,521  
           

Surplus/(Deficit)  0   0   0   0   0   0   0   0   0   0  
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Multi-Year Net Worth Summary (3% Growth) 

Year Ages 
Non-Qualified 

Assets1 
Qualified 

Assets 
Lifestyle 
Assets 

Total 
Liabilities Total Net Worth 

2018 *55/54  6,015,297   2,866,167   1,198,208   600,000   9,479,672  

2019 56/55*  5,620,490   3,049,398   1,204,298   0   9,874,185  
2020 57/56  5,704,875   3,244,742   1,211,356   0   10,160,973  

2021 58/57  5,513,245   3,453,018   1,531,387   0   10,497,650  
2022 59/58  5,611,136   3,675,099   1,546,436   0   10,832,671  

2023 60/59  5,704,320   3,911,918   1,562,404   0   11,178,642  
2024 61/60  5,792,123   4,164,473   1,579,248   0   11,535,844  

2025 62/61  5,875,078   4,433,830   1,596,929   0   11,905,836  
2026 63/62  5,956,179   4,721,125   1,615,414   0   12,292,719  

2027 64/63  6,030,209   5,027,577   1,634,674   0   12,692,460  
2028 65/64  6,097,253   5,354,485   1,654,684   0   13,106,422  

2029 66/65  6,158,109   5,703,238   1,675,423   0   13,536,770  
2030 67/66  6,212,313   6,075,321   1,696,872   0   13,984,506  

2031 68/67  6,253,731   6,472,319   1,719,016   0   14,445,066  
2032 69/68  6,280,932   6,895,929   1,741,842   0   14,918,703  

2033 70/69  6,305,861   7,347,961   1,765,340   0   15,419,162  
2034 71/70  6,519,984   7,564,452   1,789,502   0   15,873,937  

2035 72/71  6,777,503   7,757,200   1,814,321   0   16,349,024  
2036 73/72  7,049,739   7,944,216   1,839,794   0   16,833,749  
2037 74/73  7,338,071   8,123,947   1,865,918   0   17,327,936  

2038 75/74  7,644,010   8,294,667   1,892,692   0   17,831,368  
2039 76/75  7,969,212   8,454,456   1,920,115   0   18,343,783  

2040 77/76  8,314,138   8,602,996   1,948,190   0   18,865,324  
2041 78/77  8,681,826   8,736,508   1,976,919   0   19,395,254  

2042 79/78  9,072,854   8,854,494   2,006,306   0   19,933,654  
2043 80/79  9,488,970   8,954,807   2,036,357   0   20,480,133  

2044 81/80  9,932,061   9,034,958   2,067,075   0   21,034,094  
2045 82/81  10,404,294   9,092,254   2,098,469   0   21,595,017  

2046 83/82  10,907,979   9,123,789   2,130,546   0   22,162,314  
2047 84/83  11,445,578   9,126,439   2,163,313   0   22,735,331  

2048 85/84  12,016,641   9,100,856   2,196,780   0   23,314,277  
2049 86/85  12,623,002   9,044,633   2,230,957   0   23,898,591  

2050 87/86  13,266,750   8,954,981   2,265,852   0   24,487,584  
2051 88/87  13,950,234   8,829,028   2,301,478   0   25,080,740  

2052 89/88  14,676,471   8,663,843   2,337,846   0   25,678,159  
2053 90/89  15,445,442   8,462,870   2,374,967   0   26,283,280  

2054 --/90  15,654,038   8,264,010   2,412,854   0   26,330,902  

 



Important: The calculations or other information generated by NaviPlan® version 18.1 regarding the likelihood of various investment 
outcomes are hypothetical in nature, do not reflect actual investment results, and are not guarantees of future results. These calculations 
are shown for illustrative purposes only because they utilize return data that may not include fees or operating expenses, and are not 
available for investment. If included, fees and other operating expenses would materially reduce these calculations. NaviPlan® provides 
general analysis and planning with non-specific recommendation language that does not qualify as investment advice. Specific investment 
recommendations found on this deliverable are solely created by the advisor and may materially change the advisor-client fiduciary 
relationship, and thus should be reviewed between the interested parties. 

1 

Multi-Year Net Worth Summary 

Year Ages 
Non-Qualified 

Assets1 
Qualified 

Assets Lifestyle Assets 
Total 

Liabilities 
Total Net 

Worth 
2018 *55/54  5,930,022   2,807,384   1,198,208   600,000   9,335,615  

2019 56/55*  5,385,501   2,891,429   1,204,298   0   9,481,228  
2020 57/56  5,303,715   2,977,993   1,211,356   0   9,493,065  

2021 58/57  4,948,528   3,067,153   1,531,387   0   9,547,067  
2022 59/58  4,883,468   3,158,985   1,546,436   0   9,588,889  

2023 60/59  4,809,085   3,253,571   1,562,404   0   9,625,060  
2024 61/60  4,725,670   3,350,992   1,579,248   0   9,655,910  

2025 62/61  4,633,360   3,451,334   1,596,929   0   9,681,623  
2026 63/62  4,533,045   3,554,685   1,615,414   0   9,703,144  

2027 64/63  4,422,188   3,661,134   1,634,674   0   9,717,996  
2028 65/64  4,300,937   3,770,774   1,654,684   0   9,726,395  

2029 66/65  4,170,748   3,883,702   1,675,423   0   9,729,873  
2030 67/66  4,031,865   4,000,016   1,696,872   0   9,728,753  

2031 68/67  3,879,629   4,119,818   1,719,016   0   9,718,462  
2032 69/68  3,713,352   4,243,211   1,741,842   0   9,698,405  

2033 70/69  3,547,846   4,370,304   1,765,340   0   9,683,490  
2034 71/70  3,491,487   4,345,434   1,789,502   0   9,626,422  

2035 72/71  3,447,832   4,303,932   1,814,321   0   9,566,086  
2036 73/72  3,394,977   4,256,652   1,839,794   0   9,491,424  
2037 74/73  3,332,390   4,203,324   1,865,918   0   9,401,632  

2038 75/74  3,259,636   4,143,671   1,892,692   0   9,295,999  
2039 76/75  3,199,808   4,077,410   1,920,115   0   9,197,333  

2040 77/76  3,137,391   4,005,109   1,948,190   0   9,090,689  
2041 78/77  3,068,251   3,925,720   1,976,919   0   8,970,890  

2042 79/78  2,991,535   3,839,856   2,006,306   0   8,837,698  
2043 80/79  2,906,802   3,747,397   2,036,357   0   8,690,555  

2044 81/80  2,813,627   3,648,158   2,067,075   0   8,528,860  
2045 82/81  2,711,565   3,541,965   2,098,469   0   8,351,999  

2046 83/82  2,600,142   3,428,652   2,130,546   0   8,159,340  
2047 84/83  2,478,861   3,308,068   2,163,313   0   7,950,242  

2048 85/84  2,346,369   3,181,502   2,196,780   0   7,724,650  
2049 86/85  2,201,977   3,049,075   2,230,957   0   7,482,008  

2050 87/86  2,045,149   2,910,840   2,265,852   0   7,221,841  
2051 88/87  1,875,207   2,766,886   2,301,478   0   6,943,571  

2052 89/88  1,691,296   2,617,339   2,337,846   0   6,646,481  
2053 90/89  1,491,385   2,464,280   2,374,967   0   6,330,632  

2054 --/90  1,077,937   2,319,422   2,412,854   0   5,810,214  
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A will is an important part of your estate plan, even if your 
estate is a small one. It is a legal document that lets you direct 
how your assets will be transferred when you die and it becomes 
effective only after your death. In addition to determining who 
gets what, it allows you to name an executor for your estate and 
to designate a guardian for your minor children. A will also pro-
vides an opportunity to minimize estate taxes. If you die without 
a will, you are considered to be intestate, and state law dictates 
who receives your assets upon your death and who will look after 
your minor children. These decisions may be against your wishes 
and leave loved ones in financial hardship. 

Your will should be reviewed regularly, particularly upon any 
major changes that occur during your lifetime, such as the birth 
of a child or changes in tax laws. 

Simple Will 
The most common form of will is the simple will, also known as 
an “I Love You Will”. Here, all assets owned by the first to die 
pass to the survivor. A simple will does not provide any estate 
tax planning. On the second to die, a much smaller family estate 
may pass on to heirs due to estate taxes. Depending on the size 
of an estate, the federal estate tax can amount to as much as 40% 
in 2014 and beyond. 

Take Note 
Benefits of a Will7

Approximately 60% of Americans 
are said to not have a will. However, 
a will is extremely beneficial and 
important for planning your legacy. 
Here are a few reasons why:

Preparedness for the unexpected: 
in the event that something hap-
pens to you, a will ensures that your 
legacy and your wishes are prepared 
for your family.

You decide where your assets go: 
without a will the state decides how 
your assets are distributed. A will 
ensures your assets are distributed 
per your wishes.

Protection for your children: if 
you have minor children, you can 
designate guardians for them. This 
ensures your children will be cared 
for by the people you choose.

Assign your executor: this makes 
it simple for your family, and allows 
you to determine who will distribute 
the assets from your estate.

Simplify things for your loved 
ones: losing a loved one is a diffi-
cult time, and a will can help the 
surviving family ensure that the 
loved one’s wishes are met and the 
estate is distributed in a timely 
manner.

Will
STRATEGIES

7Trust Advisor, “Benefits of a Will,” 2017.
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Revocable Trusts Irrevocable Trusts

Income Tax Income is taxed to grantor.
Income is taxed to beneficiaries if distributed. Income is taxed to 
trust if retained (unless trust is a grantor trust, in which case all 

income is taxed to the grantor).

Gift Tax No gift tax consequences, since the 
grantor can take the property back. Treated as a completed gift and is subject to gift tax.

Estate Tax-Gross 
Estate

Full fair market value of trust assets 
included in the grantor’s gross estate.

Not included in the gross estate of the grantor unless: the grantor 
retained an interest as of the date of his death; the grantor 

released an interest in the trust within three years of his death; or 
the grantor did not retain an interest in the trust but funding the 
trust generated a gift tax within 3 years of the grantor’s death.

Estate Tax-Adjusted 
Taxable Gift No adjusted taxable gift.

To the extent the gift to the trust exceeds the annual exclusion (if 
applicable), the adjusted taxable gift is added back to the tenta-

tive tax base for purposes of calculating the estate tax due.

Generation-Skipping 
Transfer Tax

GSTT is not an issue, since the trust as-
sets are included in the grantor’s estate.

GSTT may be an issue, depending on the identification of the 
beneficiaries of the trust.

A trust is a structure of ownership that the grantor gives another party, the trustee, the right 
to hold title to the property or assets for the benefit of a third party, the beneficiary. 

 Avoid Probate: A trust that is properly set up will allow the assets placed in that   
 trust to transfer without going through the probate process. This can significantly   
 reduce the costs and add privacy to an estate transfer.  

 Management: A trust can be used to provide professional management of assets for 
 individuals that are unable to do so themselves. 

 Protection from creditors: Assets that are placed in a trust generally are protected 
 from the creditors of the grantor and the beneficiary. This means that the assets 
 cannot be used as collateral for personal loans of the beneficiary.

 Split interests in property: A trust can be used to take a single asset or property 
 interest and divide it into different interests to satisfy your estate planning and 
 wealth transfer objectives.   
         
 Minimizing taxes: trusts can generate tax savings as a result of transferring highly 
 appreciating assets into the trust, thus removing the asset from the estate before it 
 grows in value. 
                
There are many different types of trusts, however most fall into two categories, revocable or 
irrevocable. The following chart describes the differences between these types of trusts. 

Trusts
STRATEGIES
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A credit is an amount that reduces or eliminates tax. Each taxpayer qualifies for a credit that is 
available for estate tax purposes. An individual may make bequests up to the applicable exclu-
sion limit before federal estate taxes are payable. The estate and gift tax exclusion amount was 
indexed for inflation beginning in 2012. 

It would be very simple for a married individual to bequeath all assets to their spouse. Under the 
marital deduction an unlimited amount of assets may be left to a spouse with no federal estate 
taxes being applied – providing the spouse is a US Citizen. This type of arrangement is called a 
“simple will”. However, using only the unlimited marital deduction may not be the most effec-
tive estate planning strategy for those with large estates.

Credit Shelter Trusts  
STRATEGIES

Credit Shelter Trust Summary  
ADVANTAGES
  • Allows both spouses to take advantage of 
     the credit amount 
  • Shelter up to $11,200,000 (per spouse) from 
     federal estate tax (in 2018) 
  • Can provide income to surviving spouse 
     (and limited access to principal as desired) 

DISADVANTAGES
  • Assets in this trust may be difficult for the 
     spouse to access 
  • Legal document, needs professional 
     assistance, costs money to prepare 

Credit Shelter Trusts Flow Chart




